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18816 Preston Road

Dallas, Texas 75252

Joseph Gozlan Retail Space

P: (903) 600-0616
E: Joseph@ebgtexas.com


mailto:Joseph@ebgtexas.com

Executive

Property Overview: Located on the highly sought-after Preston
Road, one of the busiest and most visible corridors on the border
between North Dallas and Plano, this premium commercial space
offers unmatched potential for retail, medical, or office users. With
its prime location, high traffic counts, and exceptional visibility,
this property is designed to elevate your business.

Key Features: Located on the prestigious Preston Road and
surrounded by thriving businesses, upscale neighborhoods, and
convenient access to major highways. It offers exceptional
exposure with high traffic counts and prominent signage
opportunities to maximize visibility. The space is flexible for
multiple business models. Modern amenities include premium
flooring and stylish design, reflecting professionalism and
sophistication.

Ideal Uses: This space is perfect for a retail showroom or
boutique, medical practices such as dermatology, dental, or
chiropractic offices, professional offices like law, accounting, or
consulting firms.
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Lease

Information

Property Profile

Rental Rate: Contact Broker

Service Type: Modified Gross

Date Available: 30 Days notice
Built Out As: Standard Retail
Space Use: Retail

Lease Term: Negotiable

Property Type: Shopping Center
Walk Score: Very Walkable!
High: bus stop on curb

Transit Score:

Located on the very busy Preston road just minutes from the
George Bush Highway this location is just
unbeatable!

Busy Preston Road location: 58,196 VPD

Your Retail Navigator in DFW;
Charting the Course for Retail Growth!
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Demographics
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Population 1 Mile 3 Miles S Millss 10 Miles 10 Min. Drive
Populaton 15,565 139,581 333,119 1,339,540 254,225
5 Yr Growth 21.1% 16.3% 14.0% ‘ 12.2% 122%
Median Age a2 38 3 £ 38
5 Yr Forecast a4 40 40 40 40
White / Black / Hspanic 61% /13%/12% S6%/13% /1 15% S3% /1 14% 7/ 15% 46% 7 14% / 23% 52% /15%/ 18%
5 Yr Forecast 61% /13%/12% S56% /14% / 15% S53% / 14% 7/ 15% 47% 7 14% ) 22% 52%/15% 1/ 17%
Empioyment 13,133 84,651 255,178 BO2.267 143,634
Buying Power 3673.5M $478 $148 4538 3876
5 Yr Growth 15.6% 14.7% 13.6% 13.4% 11.3%
Colege Graduates 59.9% 56.0% 52.2% 474% 66.0%
Housahold
Househoids 7979 61,004 173017 §37.350 114,413
5 Yr Growth 21.4% 17.8% 14.3% 124% 12.4%
Median Household income $84.409 $77.842 $30345 $84277 §76,018
5 Yr Forecast $82,613 $75.761 $30.332 $85,049 §75,286
Average Household Income SUSA37 $115,055 $111,338 $114.863 $109,012
5 Yr Foracast $114017 $113,966 $111,381 $115,820 §108,309
% High Income (>$75K) 53% 51% 53% s5% 50%
Housing
Median Home Value 3472317 $465,782 $400,046 $337.310 5444 500
Median Year Bult 1837 1588 1987 19389 1938
Owner / Renter Occupled 45% /55% 43%/57T% 42% 1 58% 4T% i 53% 38% /62%
—)
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For property inquiries or tour
scheduling:
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Joseph Gozlan

Managing Principal
W =W | M:(903) 600-0616
THE RETAIL NAVIGATOR E: Joseph@EBGTeXﬂS-Com
W: www.EBGTX.com

EDBG

EUREKA BUSINESS GROUP
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GOMMERGIAL
REAL ESTATE

@ Investment Sales
Landlord/Tenant
Representation
Consultlng Services
Commercual Property
Management

EBG

EUREKA BUSINESS GROUF

Your Retail Navigator
Charting the Course for Retail Growth!
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Legal Disclaimer

All materials and information received or derived from Eureka Business Group its directors, officers,
agents, advisors, affiliates and/or any third party sources are provided without representation or
warranty as to completeness , veracity, or accuracy, condition of the property, compliance or lack of
compliance with applicable governmental requirements, developability or suitability, financial
performance of the property, projected financial performance of the property for any party’s intended
use or any and all other matters.

Neither Eureka Business Group its directors, officers, agents, advisors, or affiliates makes any
representation or warranty, express or implied, as to accuracy or completeness of the any materials or
information provided, derived, or received. Materials and information from any source, whether written
or verbal, that may be furnished for review are not a substitute for a party’s active conduct of its own
due diligence to determine these and other matters of significance to such party. Eureka Business Group
will not investigate or verify any such matters or conduct due diligence for a party unless otherwise
agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all
information and to conduct their own inspections and investigations including through appropriate third
party independent professionals selected by such party. All financial data should be verified by the party
including by obtaining and reading applicable documents and reports and consulting appropriate
independent professionals. Eureka Business Group makes no warranties and/or representations regarding
the veracity, completeness, or relevance of any financial data or assumptions. Eureka Business Group
does not serve as a financial advisor to any party regarding any proposed transaction. All data and
assumptions regarding financial performance, including that used for financial modeling purposes, may
differ from actual data or performance. Any estimates of market rents and/or projected rents that may
be provided to a party do not necessarily mean that rents can be established at or increased to that
level. Parties must evaluate any applicable contractual and governmental limitations as well as market
conditions, vacancy factors and other issues in order to determine rents from or for the property.

Legal questions should be discussed by the party with an attorney. Tax questions should be discussed by
the party with a certified public accountant or tax attorney. Title questions should be discussed by the
party with a title officer or attorney. Questions regarding the condition of the property and whether the
property complies with applicable governmental requirements should be discussed by the party with
appropriate engineers, architects, contractors, other consultants and governmental agencies. All
properties and services are marketed by Eureka Business Group in compliance with all applicable fair
housing and equal opportunity laws.
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@ Information About Brokerage Services

BePORTTY Texas law requires all real estate licensees to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
@ ABROKER isresponsibleforallbrokerageactivities,includingactsperformedbysalesagentssponsoredbythebroker.
@ ASALESAGENT mustbesponsoredbyabrokerandworkswithclientsonbehalfofthebroker.

ABROKER'SMINIMUMDUTIESREQUIREDBYLAW/(Aclientisthepersonorpartythatthebrokerrepresents):
Puttheinterestsoftheclientaboveallothers,includingthebroker'sowninterests;
Informtheclientofanymaterialinformationaboutthepropertyortransactionreceivedbythebroker;
Answertheclient'squestionsandpresentanyoffertoorcounter-offerfromtheclient;and
Treatallpartiestoarealestatetransactionhonestlyandfairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,

usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties above and must
inform the owner of any material information about the property or transaction known by the agent, including
informationdisclosedtotheagentorsubagentbythebuyerorbuyer'sagent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a

written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlinedprint,setforththebroker'sobligationsasanintermediary.Abrokerwhoactsasanintermediary:

@ Musttreatallpartiestothetransactionimpartiallyandfairly;

@ May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer)tocommunicatewith,provideopinionsandadviceto,andcarryouttheinstructionsofeachpartytothetransaction.
@ Mustnot,unlessspecificallyauthorizedinwritingtodosobytheparty,disclose:
O thattheownerwillacceptapricelessthanthewrittenaskingprice;
O thatthebuyer/tenantwillpayapricegreaterthanthepricesubmittedinawrittenoffer;and
(O any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer.Asubagentcanassistthebuyerbutdoesnotrepresentthebuyerandmustplacetheinterestsoftheownerfirst.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
@ Thebroker'sdutiesandresponsibilitiestoyou,andyourobligationsundertherepresentationagreement.

@ Whowillpaythebrokerforservicesprovidedtoyou,whenpaymentwillbemadeandhowthepaymentwillbecalculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
youtousethebroker'sservices.Pleaseacknowledgereceiptofthisnoticehelowandretainacopyforyourrecords.

Joseph Gozlan 0593483 Joseph@EBGTexas.com (903)600-0616
Licensed Broker /Broker Firm Name or LicenseNo. Email Phone
Primary Assumed Business Name

Designated Broker of Firm LicenseNo. Email Phone

Licensed Supervisor of Sales Agent/ LicenseNo. Email Phone

Associate

Sales Agent/Associate's Name LicenseNo. Email Phone
Buyer/Tenant/Seller/LandlordInitials Date

RegulatedbytheTexasRealEstate Commission
Eureka Business Group, 5760 Legacy Dr, Suite B3-127 Plano TX 75024
Joseph Gozlan

Informationavailableatwww.trec.texas.gov

IABS 1-0 Date
Phone: 4694436336 Fax: Harvest Run

ProducedwithLoneWolfTransactions(zipFormEdition)717NHarwoodSt,Suite2200,Dallas, TX 75201 www.lwolf.com
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